






presence of the Retail Broking business comprised 1,282 branches, of which 177 are owned 

branches and 1,105 are Business Partner locations.   

Your company has always been at the cutting edge of trading technology.  In addition to the “brick-

and-mortar” branch channel, the Retail Broking business provides its clients the ability to trade 

over the phone (“Call-N-Trade”), on the internet (through its portal www.religareonline.com) and 

using feature-rich apps on the leading mobile phone platforms.  Your company has entered into tie-

ups with various banks – known as the ‘Bancinvest’ channel – whereby your company provides 

online trading facilities to the banks’ customers by integrating RSL’s trading platform with the 

banks’ internet banking platform.  Your company’s partner banks currently include Andhra Bank, 

Bank of Maharashtra, Corporation Bank, Dhanlaxmi Bank Limited, IndusInd Bank Limited, Karur 

Vysya Bank Limited, South Indian Bank Limited, Tamilnadu Mercantile Bank Limited, UCO Bank and 

Union Bank of India, and The Company continues to expand its Bancinvest partnerships. 

The equity market was largely on an upswing during FY2014-15 with trading volumes dipping only 

in the last quarter of the financial year. The share of the lower-yielding Futures & Options segment 

within overall market turnover continued to be high at 89% and the share of the better-yielding 

cash equities segment stood at 11%, with adverse implications for blended yields.  RSL’s market 

share moved in a narrow band during the year and was approximately 1.44% for the year. 

Over the last few years, the industry has undergone structural changes and in response to the 

changing structure of the industry, our Retail Broking business has altered its operating model to 

become an asset-light, flexible and predictable business.  During the year, we continued to carry out 

incremental consolidation of our branches and also re-evaluated a large number of our Business 

Partner relationships.  Consequently, the number of our owned branches was further reduced to 

192 as at March 31, 2015, as against 201 at the end of the earlier year, and the corresponding 

number of Business Partners stood at 1,302 and 1,391 respectively.  However, the distribution 

footprint has not been compromised and our Retail Broking business continues to be present in 

474 cities and towns and services over 950,000 unique customers.  As a result of moving to a more 

flexible operating model and the focus on diligent execution of our strategy, our Retail Broking 

business has attained structural profitability.   

 

 






































































































